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DETROIT, JULY 17, 1944 


DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, Automotive 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 

(Next Regular Edition, Including Truck Section, July 24) 


$4 Per Year, 15¢ Per Copy 


| Sparks | New-Car Production Plans Stymied 


Military Attack on Reconversion Steps Believed to Have Put Damper on Parley; 
WPB’s Wilson Says Day of Output is ‘Quite Far Off’; No Effort 
Made to Project Rate; Truck Tire Cut Serious 


After stormy debate, the Michi- 
gan CIO convention reaffirmed the 
no-strike pledge. 

* * * 


Military leaders fear that de- 
clining production of steel may 
result in serious shortages if not 
checked. 

* * * 

Gas dealers are seeking a price 
boost because of decreased profits 
through the slash in premium gas 
deliveries. 

s * 

There were reports last week 
that some auto manufacturers 
might have improved engines ready 
for the first postwar cars. 

* * * 


Willkie’s comment—“Is that 
news?”—on the fourth-term deci- 
sion took the words right out of 
the mouths of a lot of auto men. 


* * * 


Machine-tool builders believe that 
efficient new tools may be the 
answer to high wages in helping to 
keep the cost of postwar products 
down. 

* * * 

Further regimentation of Amer- 
ican business will eventually lead 
to state socialism, Col. Willard F. 
Rockwell, industrialist and author 
of the “Rockwell plan” for postwar 
operation, warned last week. 


* * # 


Disposal of war property is ex- 
pected to be quickened under a 
program whereby sales of the gov- 
ernment’s surplus real estate and 
plants will be handled jointly by 
RFC and DPC. 


* ¢ *& 


» Keep ’Em Flying 


Broad expansion of civilian avia- 
tion when the war is won was 
proposed last week before a Senate 
military subcommittee by Under- 
secretary of War Robert P. Patter- 
son and Artemus L. Gates, assist- 
ant secretary of the Navy, in the 
name of preparedness. 


* * # 


New Knudsen Job 
Taking on his first active com- 
mand in the Army, Lt. Gen. Wil- 
liam S. Knudsen, GM’s former 
president, is in charge of the pur- 
chase, distribution and mainte- 
nance of all planes and other 
equipment used by the Army Air 
Forces. 
* * * 


Head Start 


A head start for smaller manu- 
facturing plants in reconversion 
was urged Thursday by the Senate 
Committee on Small Business, 
which also recommended modern- 
ization and vigorous enforcement 
of anti-monopoly legislation and 
maximum availability to small 
business of information and advice 
on the best management methods 
and techniques. 

* ¢ 8 


To Keep It Running 

Ford isn’t going to let Willow 
Run run down after the war if 
he can help it. Taking notice of 
reports that it would be used as a 
storehouse, the company said it be- 
lieved it had first chance to buy 
the plant and added: 

“It is our plan to manufacture 
some product at Willow Run. It 
might be planes of the cargo or 
passenger type, if we can get a 


Pdesign which is economical and 


a 


safe enough, or it might be trac- 
tors or other farm equipment.” 


The attack by the military on recon- 
version plans of Donald. M. Nelson, 
chairman of the War Production Board, 
was believed by some observers to have 
effectively blocked any constructive 
plans which might have come out of the conference Friday 
(July 14) of WPB officials and auto manufacturers on 
new-car production. Although in the case of the four 
steps proposed by Nelson for industry in general the dis- 
pute was compromised, very little was accomplished at 
the auto conference. The release on the conference follows: 

That war production still comes first and that the 
automobile industry still has a tremendous job to do 
to help meet the new and, in many fields, the expanding 
demands of the military was the unanimous view ex- 
pressed Friday by members of the automobile industry 
committee at their meeting with WPB, according to John 
H. Middlekamp. This situation was emphasized during a 
discussion of the forthcoming order which will permit the 
production of experimental models. Committee members 
representing all the major manufacturers stated that they 
are experiencing a shortage of personnel, particularly of 
highly skilled men, in their engineering departments due 
to the continuing heavy load of design and engineering 
problems still coming in in connection with military re- 
quirements. Members expressed the view that they could 
therefore devote very little time, now at least, to the 
development of experimental models or even to major 
design changes in their passenger cars. 

x kk 
Charles E. Wilson, WPB executive vice- 
chairman, at the conclusion of the dis- 
cussion of this subject expressed to the 
meeting the gratification of WPB for the 
automotive industry’s complete under- 
standing of the continuing requirements of the Army and 
Navy for war materiel. “The stated policy,” he said, 
“of all the companies present to prosecute their existing 
or future munitions contracts to meet the admittedly 
difficult production schedules of the armed services was 
particularly gratifying.” He said that he was, of course, 
in — agreement with the necessity at present to 
make the meeting of military requirements the industry’s 
first concern. He felt, however, that “if we are fully 
realistic we must recognize that a day will come when it 
will be possible to resume the production of passenger 
automobiles. As far as we can see that day is still quite 
far off and there is not much we can do now in prepara- 
tion for the reversion to peacetime production. But when 
Germany is knocked to her knees, as she will be,” Wilson 
added, “we will have been less than prudent if we have not 
done as much advance planning as possible. We must 
(Continued on Page 4, Col. 3) 


Plans Believed 
Blocked by 
Military Attack 


Wilson Says 
Day Is Quite 
Far Off 


Background for Auto Parley 


“We are still 485 miles from 
Berlin.” 


Few Americans can be ac- 
cused of desiring to risk un- 


“We are still 1,470 miles from 
Tokyo.” 

These were the rumblings in 
the background as auto manu- 
facturers and War Production 
Board officials sat down to the 
conference on new-car produc- 
tion. 

But there were other rum- 
blings, too. 

“Acute unemployment may de- 
velop by Labor Day in many 
areas,” delegates to the Michi- 
gan CIO convention were warn- 
ed by John Brophy, national 
director of the CIO Industrial 
Union Councils, who said that 
serious cutbacks were already 
here. 


necessarily the lives of Ameri- 
can boys at the front. The 
fighting men must be supported 
until the last shot. 

But the service men will be 
coming home someday, and just 
as it is necessary to back them 
up on the roads to Berlin and 
Tokyo, it is no less important to 
prepare the roads back from 
Berlin and Tokyo. 

But underlying the whole 
situation was a long-range op- 
timistic note. Victory is not 
measured in miles alone. To- 
morrow Germany might accept 
the defeat that was right before 
her face. 


Dealers Must Pitch Now 
--or Speculators Will 


Now that surplus government trucks and cars can be 
bought on a negotiated basis—and on a basis that per- 
mits the dealers to make a fair profit on these vehicles— 
dealers must make an effort to absorb the offerings of 
their various Procurement Regional offices or the exclu- 
sive right to buy and sell these vehicles may be lost 
to the industry. 

According to Lee Moran, in charge of the Treasury’s 
surplus automotive war goods disposal organization, 
there are now plenty of trucks available at most regional 
offices that can be “bought at prices fair to dealer 
and government alike.” 

The change in the method of sale which was made 
last month has erased most of the red tape and provi- 
sions that formerly handicapped those dealers who 
endeavored to buy these vehicles. 

Regional Procurement offices have been advised to 
sell on a negotiated basis, without bid and without a 
deposit before sale. Thus, today a dealer can visit any 
Procurement office, it is understood, and make an offer 
for the vehicles he wants and if satisfactory to the 
officer in charge, complete the deal right there with 
no waiting. 

This puts it directly up to the dealers to clean the 
surplus stocks from government hands if they don’t 
want these vehicles—and future vehicles which may 
be much cleaner merchandise—from being thrown open 
to public buying. 

America’s franchised dealers can and will pitch in 
and clean these stocks from government hands now 
they are assured of making a profit on the deals, we 
are certain. 


Thousands of trucks and buses that use 
tires with carcasses of size 8.25 and 
up are going to be grounded for lack 
of rubber soon unless some one can find 
a magic wand that will enable the tire 
manufacturers to greatly increase present heavy-duty tire 
production immediately. Heavy-duty tire production for 
military vehicles is now off 30 percent and to make up 
for this shortage, Army has decreed a cut back of tires 
for essential civilian use from the 25 percent of total 
production allowed the first two quarters to 12 percent, 
according to the Office of the Rubber Administrator. 


This means that instead of getting 140,000 tires per 
month as scheduled for civilian trucks and buses, only 
approximately 67,000 will be allocated during the third 
quarter of this year. This cutback in civilian supply may 
last into 1945, depending upon the fortunes of war. 


The production situation in Akron is so serious that 
a coterie of prominent military men headed by Gen. “Hap” 
Arnold of the Air Corps, is scheduled to invade that city 
tonight (Monday) and hold a big “Tires for Victory Day” 
rally in the Armory and to plead with the rubber workers 
to put more effort into their jobs. In the group in addi- 
tion to Gen. Arnold will be Maj. Gen. L. H. Campbell jr., 
chief of ordnance; Undersecretary for Air of the Navy 
A. L. Gates, Rear Admiral Ramsey and Admiral Mills. 
_ The Office of Rubber Administrator is doing everything 
it can, it is claimed, to find idle heavy-duty tires that can 
be used to avert the grounding of the over-road transports 
and buses and is searching all inventories to find not only 
new tires but used tires that can be used in this emergency. 

Operators are being warned that their only hope of 
staying on the road is to carefully guard every tire in 
their possession against misuse and under-inflation and 
to have worn tires recapped as soon as necessary. 


Army Needs Cut 
Civilian Quota 
Of Truck Tires 





Rationing Hinted Anew .. 


Dealers Making 


AUTOMOTIVE NEWS, JULY 17, 


Best 


Of Used-Car Order 


DETROIT.—As price ceilings on 
used cars went into effect, it was 
apparent that auto dealers through- 
out the country were trying to 
make the best of the regulation 

as written pending changes that 
will be sought after experience 
with the ceilings in operation. 

Meanwhile, appointment of 
James F. Boyd, of Newcastle, 
Ind., as head of the OPA used- 
car section was regarded by 
some observers as a step toward 
rationing of used cars, which 
they expected to come within 
two months. Boyd was formerly 
a car dealer at Tampa, Fla. 

In some cities, auto dealers ex- 
plained the new regulations in 
newspaper advertisements, pointing 
out the advantages of buying war- 
ranted cars through established 
dealers with repair and mainte- 
nance equipment. 

R. L. Parnell, president of the 
Nashville Automobile Trades Assn., 
said that a poll taken in that city 
indicated full compliance of new 
and used-car dealers with the ceil- 
ings. 

“All members I have talked to 
have stated they expect to com- 
ply fully with the regulation and 
the association will not look with 
favor on the membership of any 
dealer who does not comply,” 
Parnell asserted. 

In Buffalo, it was reported that 
the ceilings were expected to loosen 
up supplies of used cars, since it 
was stated that many persons who 
have not really needed their cars 
had been holding on to them in 
the hopes of getting even higher 
prices. 

Dealers in Atlanta were hopeful 
that as the ceilings went into ef- 
fect, the used-car business, which 
had dwindled to a trickle, would 
pick up. 

In Atlanta, the Atlanta Used 
Automobile Dealers Assn. laid 
plans to bring into the area a 
special staff of investigators to 
check on violations of the new 
ceilings. The dealers announced 
that they would adhere strictly 
to the regulation, and urged the 
public to do likewise. 

In Portland, Ore., the OPA re- 
ported that few persons had re- 
quested classification as dealers, 
permitting them to sell at warranty 
prices. 


Indications of the difficulties to 


Changes 


WASHINGTON.—Several changes 
in the regulation setting ceiling 
prices for used passenger auto- 
biles, designed largely to clarify or 
correct errors in the original action 
that became effective July 10, were 
announced last week by the Office 
of Price Administration. 


These changes are incorporated 
in an amended and collated regu- 
lation. Distribution of the re- 
vised regulation will be effected 
as quickly as possible. All local 
OPA offices, including the local 
War Price and Rationing Boards, 
have been informed of these 
changes, which are also incorp- 
orated in the used car guide 
books. 

The changes are classified in five 
main groups: (1) more specific 
definitions of “used passenger au- 
tomobile,” (2) changes clarifying 
the permissible usage and the cov- 
erage of warranty prices, (3) 
changes affecting prices established 
by the original regulation, (4) 
changes affecting the certificate of 
transfer and (5) other changes. 

The definition of a used pas- 
senger automobile has been revised 
to make clear that a 1941 model 
demonstrator is classified as a used 
car. The only used passenger car 
which is now excluded from cover- 
age by the used car regulation is a 
1942 model car used as a demon- 
strator. This model car is priced 
under the regulation covering new 
passenger automobiles. 

The provision that specifically 
provides that only dealers may 
sell at warranty prices now also 
states that sales between dealers 


be encountered with individual 
sales above ceilings were evident 
in a report from Samuel Streiner, 
of Bonded Auto Sales, New York. 
Despite letters sent to all New 
York papers explaining ceiling pro- 
visions, Streiner said that on the 
day ceilings took effect at least 
‘two New York papers were run- 
ning ads from individuals asking 
prices for used cars well above 
ceilings. 

Most North Jersey dealers at- 
tracted a lot of lookers but few 
buyers on their first day of opera- 
tion under the used-car ceiling. 
Only 21 certificates of transfer were 
filed with local boards in the seven 
northern counties in this OPA dis- 
trict on the initial day. Some 
dealers said that business, while 
below that of a month or two ago, 
was somewhat better than it had 
been in the days just prior to the 
inauguration of the ceiling. 

Dealers generally complained of 
inadequate profit margins under 
the ceiling regulation and many 
dealers said most of their sales 
were at “sacrifice” prices. There 
were instances of cars selling at 
less than the dealer paid for them. 


The Chevrolet Dealers Assn. of 
Philadelphia reported that one of 
its members received the follow- 
ing letter from D. H. Smith, chief 
of automobile and parts section of 
OPA: 

“This will acknowledge your com- 
munication requesting this office to 
recognize price differentials be- 
tween certain makes of popular 
priced used automobiles. 

“The prices contained in Ap- 
pendix B of the regulation are 
maximum prices and not market 
prices. Differentials in price be- 
tween certain makes of popular 
priced cars in the regulation are 
created by differences in prices of 
cars when new. Because of the 
lack of adequate information, the 
office could not establish differ- 
entials in prices based on market 
acceptance.” 

The above certainly should show 
the need for every dealer’s sup- 
port and cooperation, the associa- 
tion pointed out. 

Meanwhile, dealers throughout 
the country were cooperating with 
OPA in forming advisory commit- 
tees. 


Surplus 


Sales 


FORT WORTH, Tex.—Treas- 
ury Procurement here has 450 
types and models of motor ve- 
hicles, government-owned, which 
have been released for sale. 

BERKELEY, Calif. — Salvage 
Segregation Center, War De- 
partment, Eastshore Blvd. and 
Delaware St. (Bids until 10 a.m. 
July 21—20,000 pounds of pneu- 
matic C-2 tires. 


Briggs Machines 
Available for 


Peacetime Job 


DETROIT.—A substantial part of 
Briggs Mfg. Co.’s_ body-building 
machinery, which was not usable 
for war purposes, is already avail- 
able for peacetime auto body manu- 
facturing, W. P. Brown, president, 
told stockholders at the annual 
meeting here last week. In addi- 
tion, Briggs is making plans to 
secure whatever other machinery 
it will need, he said. 

“We aretrying to plan’ the 
progress of our various war con- 
tracts and lay them out in such 
a way that when our customers 
again want automobile bodies from 
us, we will be able to supply them,” 
Brown said. 

Brown announced that in spite of 
production losses caused in May by 
the foremen’s strike, Briggs’ war 
output during the first six months 
of 1944 substantially exceeded its 
record output for either the first 
or the second six months periods 
in 1943. 


N. C. Dealers Assn. 
Adds 10 New Members 


RALEIGH, N. C.—Ten new mem- 
bers. were reported last week by 
the North Carolina Automobile 
Dealers Assn. 

They are: Smithfield Auto Sales 
Co., Smithfield; Mitchell Chevrolet 
Co., Fuquay Springs; Farmer Mo- 
tor Co., Bailey; Matheny Motor Co., 
Forest City; Stafford Oldsmobile 
Co., Greenville; Greenville Equip- 
ment Co., Greenville; W & W Mo- 
tor Co., Troy; B & N Motor Sales, 
Greenville; Southern Motor Co., 
High Point; Wayne Finance Co., 
Goldsboro. . 


“Dealers Tell Me,” by John O. Munn, 
is an open forum for the expression of 
dealers’ opinions. 


in Used-Car Regulation 


may not be made at warranty 
prices. 

This will guarantee all dealers 
that used cars available for re- 
sale cannot legally be offered for 
sale to them at prices above the 
“as is” levels established by the 
regulation. Dealers will always have 
an opportunity to buy at prices 
permitting resale at a profit, OPA 
said. 

Dealers who meet the warranty 
qualifications specified in the used 
car regulation may sell at either 
25 percent or $100 above “as is” 
prices—whichever is greater. 

It is now also provided that 
dealers’ warranty prices may be 
“rounded out” to the nearest dol- 
lar. 

The dealer warranty provision 
has also been amended to make it 
clear that the warranty or guar- 
antee extends to inbuilt equipment 
and heater or radio for which 
charges (if any) have been in- 
cluded in the complete selling price 
of the car. 

The section of the original 
regulation which contains dol- 
lars-and-cents prices for the ve- 
hicles (Appendix B) has been 
amended by correcting minor 
pricing errors and by correcting 
prices for 1942 models having a 
list when new of more than 
$1,500. 

The latter corrections of prices 
will lower the ceiling prices for 
1942 model cars which listed when 
new at more than $1,500. The re- 
ductions vary according to the or- 
iginal list prices for the cars. 

Another change which will affect 
some prices is the transfer of the 
states of Idaho and Utah from 


Area B to Area C, as the most re- 
mote from automobile manufac- 
turing plants. Area C has the high- 
est ceiling prices and it has been 
determined that Idaho and Utah 
belong in that pricing area with 
the states of Arizona, California, 
Nevada, Oregon and Washington. 


The section of the regulation list- 
ing permissible charges for inbuilt 
equipment (Appendix D) has been 
amended to include inbuilt equip- 
ment on 1938 and 1937 models. 
Previously, prices were listed only 
for this type of equipment on 1939 
to 1942 models. 


It is now stated that the cer- 
tificate of transfer, required in 
all sales except individuals’ sales 
to dealers and sales between 
dealers, shall be turned in to the 
buyers’ War Price and Rationing 
Board “on or before the date he 
applies to that Board for gaso- 
line ration coupons for the used 
car which he has purchased.” 

The setting of a certain period 
within which a certificate of trans- 
fer must be submitted to local 
boards is necessary for the cer- 
tificates to be of use. 

The certificate of transfer form 
has been changed to provide space 
for the purchaser’s local board and 
district office to insert its com- 
ments and recommendations with 
respect to the purchase reported 
on the form. 

Other minor changes include the 
correction of printing errors in 
the regulation, the adding of prices 
for a few models of used cars previ- 
ously inadvertently omitted and 
the correction of the description of 
one model listed. 
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Dealers Receive Warning 


On Surplus Sales 


By William Ullman 
Washington Correspondent 

WASHINGTON.—Unless the car 
dealers of the country who would 
normally absorb the surplus Army 
trucks now being offered to them 
through the Treasury Procurement 
division promptly manifest a keen- 
er interest in the present set-up, 
they may expect to find soon the 
entire situation changed. 


That is the impression gained 
during a recent call at procure- 
ment headquarters to inquire 
about the status of the disposal 
job. 


Automotive units are not moving 


Milwaukee Poll 
Shows 140,000 
Want New Cars 


MILWAUKEE. — Nearly 140,000 
Milwaukee families plan to buy a 
new car when they are again being 
built, the 1944 Consumer Analysis 
of the Milwaukee Journal disclosed 
recently in a breakdown of a city- 
wide poll. 


Questionnaires were sent to fam- 
ilies of Milwaukee with inquiries on 
subjects of current interest. Ques- 
tions in the automotive section 
dealt with postwar automotive 
plans, gasoline usage and frequency 
of car greasing. 

Families planning to purchase an 
auto within 30 days of availability 
numbered 5,700, while 52,276 fam- 
ilies intend to make a car purchase 
within six months to a year after 
production starts. 


More than 80,000 families said 
they would wait more than a year 
before purchasing a new ‘car, it 
was revealed. Of all the families 
who signified intention to purchase 
a new car, 77.2 percent Own a car 
now, while 22.8 percent do not own 
one. 


Among families of the top in- 
come bracket, paying $50 rent and 
up, it was discovered that 74.1 per- 
cent plan to purchase a new auto- 
mobile. Among families in the low- 
est rental bracket, however, only 
47.7 percent plan to buy a new car. 

Fully 152,142 Greater Milwaukee 
families own autos now, the poll 
estimated. 


In the car greasing survey, the 
majority of auto owners said they 
have their cars greased every 1,000 
miles. Twice a year was the next 
highest frequency of greasing. 


Only 9.8 percent said they re- 
turned to the dealer where their 
car was bought for greasing, while 
but 2.7 percent used other car deal- 
ers for the job. 


Preference for car greasing at 
filling stations was held by 65.7 per- 
cent of those polled. Less than 25 
percent said they preferred enclos- 
ed super service stations for car 
greasing. 


Orphal Returns 
To Dodge Post 


DETROIT.—George Orphal has 
returned to Detroit and is a sales 
executive in the truck department 
of Dodge Division, Chrysler Corp., 
it was announced last week by F. 
H. Akers, vice-president. 


Orphal is widely known as a vet- 
eran in the automotive field. He has 
had continuous experience in truck 
sales and sales training since 1921, 
when he joined the old Graham 
Brothers Co. and has been with 
Dodge since 1925, the year that 
Dodge took over the Graham in- 
terests. 


Truck Rate Hearing 


Put Off in Nebraska 


LINCOLN, Neb.—The hearing on 
the application of the Nebraska 
Motor Carriers Assn. for increased 
rates has been continued for 45 
days by the State Railway commis- 
sion and will be heard July 24. 
Walter Wharton, representing the 
chambers of commerce of Omaha, 
Lincoln, Hastings and Grand Island 
had asked for a ninety-day con- 
tinuance to permit compilation of 
additional information by the 
shippers. 


as they should, a jam is being 
created and the Army is getting 
sore. It is understood that ‘the 
Army has many more vehicles for 
disposal but will not assign them 
to procurement because the latter 
organization is not getting rid of 
those on hand, and the Army 
wants action, or else... . 

It is the belief of Lee Moran, 
the Pittsburgh automobile dealer 
who is now in charge of the Trea- 
sury’s surplus automotive war 
goods disposal organization, that 
the trade doesn’t understand that 
the disposal basis in existence with 
his advent on the job has been 
changed. : 

In the beginning, the Army ve 
hicles were for disposal at ceiling 
prices only. This, said Moran, was 
wrong. So the change to the bid 
basis was made. 


Said Moran: 


“Trucks are available and can 
be bought at prices fair to dealer 
and government alike. Selling by 
sealed bid is too lengthy a meth- 
od, so sales are now being made 
on the negotiated sale basis. 
Dealers should keep in regular 
touch with procurement’s re- 
gional offices so that they may 
know just what surplus is avail- 
able at all times.” 

Says the NADA: 

“Whether the present govern- 
ment sales plan, which in all major 
respects is just what NADA asked 
for, survives, is pretty much up to 
the dealers themselves. By their 
ane they can keep it alive or 

a 


It is pointed out: 


Under regulations issued by the 
Treasury Procurement to managers 
of all regional offices last month, 
dealers may now negotiate directly 
with government representatives 
for specific units and obtain imme- 
diate delivery upon closing of the 
sale. Thus, where it formerly re- 
quired about three months to close 
a deal, now such a transaction can 
be carried out the same day it is 
entered upon. 


The Best of It 


Columbus Dealers Make 
Most of New Order 


COLUMBUS, O.—Automobile 
dealers in this city moved last 
week to make the best of the new 
used-car price-ceiling regulation. 


Taking a large cooperative ad in 
the Ohio State Journal, dealers af- 
filiated with the Columbus Automo- 
bile Trade Assn. pointed out that 
the new regulations apply to every- 
one whether dealer or individual. 


“Now, more than ever before, it 
is to your advantage to buy cars 
from an established dealer,” the 
ad said. It then listed reasons, in- 
cluding the reconditioning and 
maintenance services offered by 
dealers, 


Pierce, Johnson 
Shifted by GM 


DETROIT.—Transfer of Frank 
R. Pierce, who has been manager 
of the o— office of the Gen- 
eral Moto public relations de- 
partment, to an assignment on the 
personnel staff of the corporation 
was announced last week by C. E. 
Wilson, president of General Mo- 
tors. 

At the same time, Wilson an- 
nounced that John E. Johnson, who 
has been director of training serv- 
ice in the General Motors war pro- 
duction department, will succeed 
Pierce as head of the Detroit pub- 
lic relations office, reporting to 
Paul Garrett, vice-president in 
charge of public relations. 


Akron Sells 190 Cars 
Week Ending July 1 


AKRON, O.—The Akron District 
Automobile Dealers Assn. has re- 
ported the sale of nine new cars 
for the week ending July 1, com- 
pared with 50 the previous week 
and 35 the same week a year ago. 

A total of 181 used cars were sold 
by the group members that week 
compared with 146 the previous 
week and 205 the corresponding 
week in 1943. 
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HELP WANTED 


EXPERIENCED SERVICE MANAGER for 
Oldsmobile Dealerstip, Lincoln, Nebras- 
ka. State qualifications and references, 
air mail, Lincoln Motor Company, 
Lincoln, Nebraska. 


WANTED: SERVICE TRAVELER to 
cover service matters with distributors 
on new Hydraulic Brake Boosters and 
other automotive equipment. Excellent 
position with good future assured. Box 
700, c/o Automotive News, 


AUTOMOBILE BODY AND FENDER 
MAN. Steady employment. Excellent 
working conditions. Come West and 
enjoy the cool Rocky Mountains. Cen- 
tral Chevrolet Co., Grand Junction, 
Colorado. 


FOREMAN for body repair and paint 
shop. Supply 3 references, first letter. 
General Motors dealer, town 17,000 
population, Box 699, c/o Automotive 
News, Detroit 2. 


AUTOMOBILE RADIATOR REPAIR EX- 
PERT. 5% days. Permanent. 50 hrs. 
$68.75. Quint Bros., Inc., Hammond, 
Indiana. 


MOTOR TRUCK REPRESENTATIVE. Are 
you making postwar plans? If you are, 
we are prepared to discuss the filling of 
a position now which will have substan- 
tial postwar possibilities in the great 
Northwest. If you have had experience 
selling motor trucks retail, contacting 
and developing dealers territory, service 
promotion or in other words have had 
a@ rounded experience in the motor truck 
sales business we can furnish the oppor- 
tunity to the right man for present 
income and future security. Compensa- 
tion commensurate with ability. In first 
letter give age, experience, references 
and picture of self. Reply treated con- 
fidentially. Box 703, c/o Automotive 
News, Detroit 2. 


ASSISTANT SERVICE MANAGER capa- 
ble of handling volume repair labor all 
depts. with real executive ability. Excel- 
lent opportunity for advancement in 
West Coast city. Ford or general ex- 
perience desirable. State experience, 
salary, reasons for leaving, etc. Box 704, 
c/o Automotive News, Detroit 2. 


|_| BUY BONDS 
IT’S UP TO YOU! 


MECHANICS AND COMBINATION BODY 
MEN for steady work during and after 
the war; clean, new, well-lighted, well- 
equipped shop. High wages and plenty 
of over-time at time and _ one-half. 
Please state qualifications and line of 
cars. O. Box 339, Bremerton, Wash- 
ington. 

WANTED: COMPETENT SERVICE MAN- 
AGER by one of oldest and largest 
Ford dealers in Rocky Mt. region. Good 
income, pleasant working conditions, fine 
location for man desiring to live in 
lovely Colorado. Fine schools and 
churches. Box 707, c/o Automotive 
News, Detroit 2. 


SERVICE MANAGER. One of America’s 
largest Chevrolet dealers in Middle West 
will consider application for a_ service 
manager to take complete charge of 
operation. Must be an executive type in 
every sense of the word and able to 
supervise men as well as agreeably 
handle the public. Replies held con- 
fidential. Box 709, c/o Automotive 
News, Detroit 2. 


MANUFACTURERS REPRESENTATIVE 
wants new lines requiring technical 
presentation. 22 years sales and engi- 
neering experience. Well established con- 
tacts in automotive industry. Box 708, 
c/o Automotive News, Detroit 2. 


AUTOMOBILE BODY and FENDER man, 
also mechanic, steady employment, good 
pay, excellent working conditions. Air 
mail HANZEL MOTOR CO., Burley, 
Idaho. 


EXPERIENCED FOREMAN for 

growing manufacturing plant 

Middle West. We manufacture frame 
extensions, front end conversions, pusher 
chassis and all kinds of truck chassis 
alterations. Must be able to read blue 
prints and handle men. Write and give 
full particulars. Box 713, c/o Automo- 
tive News, Detroit 


Used Car Price 
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POSITIONS WANTED 


SERVICE MANAGER. Executive type, 
twenty-five years experience with Cadil- 

e lac dealers and Cadillac factory. Will 
go anywhere. Box 706, c/o Automotive 
News, Detroit 2. 


NEW 1942 WILLYS SEDANS and coupes. 
Will wholesale one to fifty. SCHEVUER 
MOTORS, INC., 335 Vreeland Ave., 
Paterson, New Jersey. 


41-61 CUSTOM 2 DR. CADILLAC. Light 
grey, 5 U. 8S. Royals W. 8. W., Best 
radio, air conditioned heater, fog lights, 
back up light, always covered. This is 
@ new car, never scratched or repaired. 
10,000 guaranteed miles. $4,000, or next 
best offer. Doc Greiner Motors, Pem- 
berville, Ohio. 


100 NEW °42 CARS all type bodies, 4 
doors, 2 doors, conv. and club coupes for 
40 Chrysler, 40 Plymouth, 10 DeSoto,: 
6 Packard Clippers and 4 Dodges. 30) 
Used 1942 Chryslers, Plymouths and 

Also 1,000 batteries for all 

make cars @ $5.90, 1,000 Mopar heat- 

@ $20.50, and 200 Mopar radios, 

8 tubes, @ $54.85 F.0.B. Philadelphia 

at ELEVENTH STREET MOTOR CO., 
1120 8. 11th St., Philadelphia, Pa. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


FUNERAL CARS or AM- 
Will buy clean 1936 or 
Henry Von, 3209 Victor, 
Missourt. 


HEARSES, 
BULANCES. 
newer models. 
Kansas City, 


WANTED: 1942 CADILLAC or LINCOLN! 
Continental Convertible. Must be origi- 
nal low mileage. Wire or phone CITY 
MOTOR CO., 21545, Norfolk, Virginia. 


USED CARS POR SALE 


RECONDITIONED. Ready for your show- 
floor. Extra good cars. 1941 Chryslers, 
Plymouths, Fords, Chevrolets, DeSotos, 
Buicks, Pontiacs, Dodges. CHAMBERS 
MOTOR CO., New Castle, Pa. 


CADILLAC 41-75 FLEETWOOD LIMOU- 
SINE 18,000 miles $3,500, Cadillac 41-67 
7-pass. Sedan 9,000 miles $3,400, Pack- 
ard 41 LeBaron 7 pass. limousine 8,000 
miles $3,500, Chrysler 42 Crown Imp. 
7 pass. limousine 6,400 miles $2,950. 
F-E-L-Z, 1132 Diversey Blvd., Chicago, 
Ti. 


WHOLESALING 1941-42 clean low mileage 
cars. SAM GREENFIELD, Automobile 
merchandiser in Cleveland for over 25 
years, E. 142nd. at Kinsman, Longacre 
6705. 


1941 PACKARD ‘‘180’" TOWN CAR, 7 
passenger black, white wall tires, only 
8,904 miles. Sold new $7,000, now 
$3,500. PRY MOTORS CORP., 16th and 
Pa. Ave., S. E., Washington, D. C. 


Ne RN TE 


USED CARS AT CEILING PRICES, many 
under ceiling prices. A good stock on 
hand at all times. 1942, 1941 and 1940 
models—a few 1939 models. Select one 
or as many as you wish, CHRYSLER 
PITTSBURGH CO., INC., 5625 Baum 
Bivd., Pittsburgh, Pa. 


1941 CADILLAC 7 PASSENGER limousine 
run 8,000 miles. 1942 Chrysler 7 pas- 
senger straight sedan run _ 20,000. 
George Motor Co., 60 Shrewsbury 8&t., 
Worcester 4, Mass. Tel. 2-3747. 


Control Forms 


Certificates of Transfer $1.25 per 100 
Tags—Combined-4"x8” $1.95 per 100 


Warranty 4”x8” 


$1.50 per 100 


PREPAID IF CHECK ENCLOSED 


| 


P.O. BOX 666 


OTHERWISE C.0.D. PLUS POSTAGE 
ODERN SELLING METHODS CO. 


LOUISVILLE, KY. 
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New Reo Trucks 
For Sale 


1—25BS Model Chassis & Cab 
G.V.W. 25,400 10:00 x 20 tires 
1—25CS Model Chassis & Cab 
G.V.W. 27,400 11:00 x 20 tires 
1—27CS Model Chassis & Cab 
G.V.W. 33,700 


Ceiling prices, less $150.00 per unit 
or $600.00 on the three trucks. 
Specifications and prices on request. 


MURPHY MOTOR CO. 


$737 Broadway 
Oakland (11), Calif. 
Phone: Olympic 7530 
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DETROIT 2, MICH. 


TRUCKS FOR SALE 


TWO NEW CHEVROLET truck 
Boatswain Blue FOB Union City, Ind. 
Brewster Green FOB Pittsburgh, Pa. 
$175 each. Write MERRY CHEVROLET, 
Linesville, Pa. 


cabs. 


AUCTION 


OF DEALER AUTOMOBILES 
EVERY 


THURSDAY 


In The Great Midwest 
Wholesale Market 


Indianapolis, Ind. 
€ 
The SCHAEFER Co. 


915 No. Illinois Street 
Belmont 29093 Riley 0827 


PARTS FOR SALE 


NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass. 40% to 60% off 
list. Write for free complete price list 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 


70 1944 HERCULES ZXB MOTORS (new), 
4 cylinder, 2%” bore, 14.9 H.P., com- 
Plete with American Bosch magnetos, 
water pumps, starters and generators. 
Associated Materfel Service, 3349 N. 
Ashland Ave., Chicago 13, Il. 


PARTS WANTED 


WANTED—Hood complete with hinge as- 
sembly for 1942 Oldsmobile 66 or 68, 
new or used. Wayne R. Weaver, 990 E. 
Main St., Clarion, Pa. 


WANTED—Left radiator shell part No. 
875430—for 1940 Plymouth, new or used. 
Box 717, c/o Automotive News, De- 
troit 2. 


WANTED—Olds body, any type to fit 
1942 Model 76 Olds chassis. BARBER 
MOTORS, 2900 Mayfield Rd., Cleveland, 
Ohio. 


WANTED: DODGE BODY two or four 
door sedan, 1941 or 1942. THORNTON- 
FULLER CO., 1410 N. Broad &t., 
Philadelphia, Pa. 


1942 OLDS SIXTY SEDAN BODY com- 
Plete with doors and upholstery. Less 
cowl if damaged. Ranson Sales, Flush- 
ing, Mich. 


WANTED—PAIR OF REAR WHEEL 
SHIELDS for 1941 Ford DeLuxe. Ray- 
mond eer. 580 Sth Ave., New York 
a Bs Be 


WANTED: COMPLETE GRILLE for 1939 
model 60 Oldsmobile. CHAMBERS 
MOTOR CO., New Castle, Pa. 


1937 FORD RADIATOR and GRILLE, 
new or used. Stamford Motors, Stam- 
ford, Conn. 


FOR 1939 CHEVROLET JA club cpe. 
radiator grille, right front fender, front 
floor mat. Lehigh Motor Co., 723 Chew 
St., Allentown, Pa. 


EQUIPMENT FOR SALE 


FOR SALE: GENERATOR tester bench, 
Allen model E221 mounted on bench. 
$225 cash F.O.B. Decatur, Ill. Box 710, 
c/o Automotive News, Detroit 2. 


FOR SALE: ALLEN SYNCROGRAPH $115 
cash F.O.B. Decatur, Ill. Box 711, c/o 
Automotive News, Detroit 2. 


FOR SALE twelve buses, late models. 
All buses in A-1 condition, good rubber. 
Dealers protected. Write for list and 
prices if absolutely interested. Box 698, 
c/o Automotive News, Detroit 2. 


Building of brick, concrete, steel, 

trim. Chevrolet contract at present time 
for 300 cars, Buick for 100. City of 
14,000 population, Tennessee. Write Box 
692, c/o Automotive News, Detroit 2. 


TRUCES FOR SALE 


DEALERSHIP FOR SALE—General Mo- 
tors contract. 150 car potential, 1lo- 
cated in southern Michigan. Box 712, 
c/o Automotive News, Detroit 2. 


1940 CHEVROLET TRACTOR 
& TRAILER like new—will 
carry 4 cars. 


BROCKWAY 23 PASS. BUS 
REbuilt & Perfect. 


Fruehauf 30 Ft. Closed Trailer 
Rebuilt & Reconditioned. 


U. S. BEST TRUCK SALES 
1689 Bedford Ave. 
Brooklyn, N. Y. 


ERSHIP handling Chevrolet. Preferably 
in West or Southwest. Box 693, c/o 
Automotive News, Detroit 2. 


WANTED established dealership in Ohio. 
Box 694, c/o Automotive News, Detroit 2. 


eee 
FOR SALE fourteen tank trailers and 
large late model truck tractors. Phone 
or write VANDEVENTER AUTO SALES, 
717 8S. Vandeventer St., St. Louis, Mo. 
Phone FRanklin 1750. 
TRUCKS WANTED 


ennai 

FORD DEALER will purchase new 1944 
Ford trucks at full retail price. Mail or 
deliver invoices. Lasky Motor Car 
Corporation, 90 Montrose Avenue, 
Brooklyn 6, ~ 


——— 
WANTED: 1942 Dodge Truck Cab. Wel- 


born Motor Co., Dodge distributors, 
Anderson, South Carolina. 


NEW TRUCKS 
FOR SALE 


1—GMC 622 Tractor. 


2—DODGE 3 Ton Diesel 
Tractors. 


5—DODGE 2 Ton Tractors. 


2—DODGE 2 Ton COE 
Tractors. 


1—DODGE 1% Ton Long 
Wheelbase Truck. 

1—DODGE % Ton Panel 
Montpelier Body. 

1—DODGE 1% Ton Panel 
Montpelier Body. 


12—DODGE 1% Ton Long 
Wheelbase Trucks. 


WOULD LIKE TO BUY Chevrolet dealer- 
ship of 100 to 300 car contract. Would 
prefer southern states location. Box 714, 
c/o Automotive News, Detroit 2. 


WANTED—Chevrolet-Buick dealership or 
Chevrolet alone in medium sized town. 
THIS is no factory or representative 
inquiring. Box 716, c/o Automotive 
News, Detroit 2. 


ACCESSORIES WANTED 
WANTED—AUTOMOBILE HEATERS. Ad- 
vise quantity and types available. L. 8S. 


JULLIEN, INC., 1443 P 8&t., N. W., 
WASHINGTON 5, D. C. 


STATION WAGONS FOR SALE 


NEW 1942 DODGE STATION WAGONS, 
eleven and sixteen passenger. Suitable 
for small school bus or hauling workmen 
to and from work. Ceiling, less 5%. 
GOFFE MOTOR COMPANY, Dodge 
Dealer, Pueblo, Colorado. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
, at 10:30 am. 
Every Tuesday—Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


FOR SALE one 3 gang cabinet wall type 
Graco lubricator with relaxahose valve, 
complete hose, nozzles and meter, has 
metal back ground with wings and 
shelves. New in 1941, cost $395, sell 
for $285 FOB. Beare Bros. Garage, 
Catskill, New York. 


NEW WRECKER TOW CRANE in original 
crate. Will fit most any type of pick-up 
or truck. Will sacrifice! Box 715, c/o 
Automotive News, Detroit 2. 


ALL TRACTORS AND COE FOR DEALERS ONLY 
TRUCKS HAVE EATON 2 
SPEED REAR AXLES & 


LARGE TIRES. 


WE DO CRANKSHAFT GRINDING AND 
METALLIZING. Landis Grinder, 22 x 
72. Complete metallizing outfit, tnclud- 
ing electric Bonder. JOHN P. HUGHES 
MOTOR CO., Inc., 800 Commerce Street, 
Lynchburg, Virginia. Phone 2304. 


RADIOS WANTED 


WANTED TO BUY Automobile Radios. 
State full particulars. L. 8S. JULLIEN, 
Inc., 1443 P. St., N.W., Washington, 
eo DB CG. 


CO ee 8 0 OP 8 Oe SO ew we = 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, DL 


Dickinson Motor Co. 
1413 Ave. J. Phone 4644. 
LUBBOCK, TEXAS. 

' 
Kindly insert the following word Want Advertisement, under proper heading in the next | 
(1) or (3) editions of Automotive News, for which find enclosed $ » which is figured at the rate | 


of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- | 
tions. Count each word, initial or group of numbers as one word. | 
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ACWP Cites Shortcomings... 


New Procedure Needed 
To Clear Auto Plants 


DETROIT.—To whittle down the 
time lag between the halting of war 
production and the start of re- 
employment on peacetime manu- 
facturing, government agencies 
must quickly develop additional 
procedures to remove war produc- 
tion machinery and materials from 
automotive plants, it was stated 
late last week by George Romney, 
managing director of the Automo- 
tive Council for War Production. 

Partial and important blue- 

prints for prompt plant clear- 
ance are represented in the re- 
cently enacted Murray-George 
Contract Termination Law, and 
it is of further satisfaction to 
know that important administra- 
tive steps have been taken by the 
procurement services, he said. 
Much additional progress is 
necessary, however, from the 
standpoint of legislation and ad- 
ministrative planning if we are 
to avoid a maze of last minute 
difficulties when mass cancella- 
tions of war orders occur, Rom- 
ney commented. 

Romney pointed out that right 
now there are a multitude of spe- 
cific preliminary tasks which can 
and should be performed, and 
which will not interfere with the 
industry’s war production program. 
Examples of these crop up every 


Reconversion 
Timetable 
Approved 


WASHINGTON.—After a dispute 
on the timing of reconversion steps, 
military leaders, War Production 
Board officials and manpower au- 
thorities settled last week on the 
following timetable through the 
mediation efforts of War Mobiliza- 
tion Director James F. Byrnes: 

July 15—-Some of current restric- 
tions on the use of aluminum and 
magnesium will be lifted. 

July 22—An order will be issued 
permitting manufacture of the 
minimum number of models of 
postwar civilian goods necessary 
for strictly experimental purposes. 

July 29—An order will be issued 
permitting manufacturers to place 
orders for machine tools for civil- 
ian production on a deferred basis. 

Aug. 15—An order will be issued 
permitting manufacturers to make 
civilian articles not now allowed 
or to exceed present limits on 
articles now being made provided 
they have facilities and manpower 
not needed for the war effort. 


day in war-contract cancellations 
and cutbacks which are dictated 
by military necessity, but which 
provide a proving ground for post- 
war reconversion, he said. 


Some paper work and consid- 
erable organization are essential 
before government-owned sur- 
pluses and equipment can be 
moved, Romney said, but the 
present lack of clearly defined 
federal procedures for the order- 
ly disposal of this material is a 
major shortcoming in existing 
reconversion legislation. 

Even now—as the result of pro- 
duction cutbacks, contract cancel- 
lations amounting to $14 billions to 
date, and design modifications on 
war products — mountainous piles 
of obsolete parts, scrapped many- 
facturing equipment and idle raw 
materials are beginning to clutter 
up valuable manufacturing space. 

In an industry where plant space 
is always closely calculated, the 
situation now developing is para- 
doxical, for the whole automotive 
assembly system is built around 
the even flow of materials into the 
plant as needed, Romney said. 
There never has been room for 
maintaining surplus’ inventories, 
and usually not more than a day’s 
supply of one item or a _ week’s 
bank of another was kept on hand. 

Today, materials which no 
longer are needed for war pro- 
duction and have no relationship 
to those used in automobile 
manufacture are cluttering aisles, 
crowding shipping docks, and 
clogging usable factory and ware- 
house space. 

As an example of this condition, 
Romney cited the case of one auto- 
motive company where as much as 
30 acres of space, both indoors and 
out, is currently occupied by parts 
and materials from a_ cancelled 
tank contract. The original pro- 
duction schedule under the con- 
tract called for delivery of 7,040 
vehicles, but after 2,728 had been 
manufactured, operations 
ordered stopped. 

Left from the contract were 
13,783 tons of high-grade steel 
valued at $758,065, or about $55 a 
ton. When all plans to dispose of 
the entire lot failed, invitations 
were sent to 7,000 steel users ask- 
ing for bids on the material, item 
by item, and approximately 5,503 
tons were disposed of over a period 
of several months at an average 
price of $48 a ton. The remainder 
of the steel is tying up space in 
the company’s yards, nearly 10 
months after it became a surplus 
commodity. 


Packard Sets Up Division 


To Improve Plane Engines 


DETROIT.—Establishment of a 
separate division in the Toledo 
plant of the Packard Motor Co. “to 
handle advanced aircraft engine 
development at the specific request 
of the Army Air Forces Materiel 
Command” was announced last 
week by George T. Christopher, 
Packard president and_ general 
manager. 

This statement followed the news 
that the Defense Plant Corp. has 
increased its contract $1,350,000 
with Packard for additional facili- 
ties at the Toledo plant, bringing 
the total to $8,750,000. 

“Work on these facilities to in- 
clude latest design dynamometer 
cells, propeller test stands and 
special machinery to simulate 
highest attainable altitude condi- 
tions is already under way,” stated 
Christopher. “When completed, the 
developmental addition to Pack- 
ard’s Toledo operation will be one 
of the few fully equipped engine 
test centers in the country.” 

Because of the restricted nature 
of the program, the Packard presi- 
dent. said he could not reveal 
specific aims of the project. Gen- 
eral goals he stated as a “better- 
ing of aircraft engine performance 
by increases in horsepower, speed 
and endurance, and a reduction of 
weight.” 

Christopher also announced that 


C. R. Paton, former Packard chief 
engineer, will serve as directing 
engineer for the developmental 
program. Kept separate from cur- 
rent production of Rolls-Royce air- 
craft and Packard marine engines 
in Detroit and Toledo plants, the 
new project will have Paton’s first 
supervision in recruiting a staff of 
highly-trained engineering special- 
ists. Peak personnel is expected to 
total several hundred. 

Packard’s operating chief stated 
that creative work already estab- 
lished at the Detroit factory by 
Col. J. G. Vincent, vice-president 
of engineering, will ultimately be 
transferred to the new Toledo de- 
velopment. He said that creative 
responsibility would still be under 
the Colonel’s supervision. 

Under the direction of R. R. 
Rees, original manager, the Toledo 
plant will handle all manufacturing 
and assembly, tear-down and re- 
assembly work for the _ experi- 
mental engine program. Supervi- 
sion of this phase will be 
headed by Rees’ mechanical super- 
intendent, J. P. Zimmerle, an- 
nounced Christopher. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


were 


Auto Conference 


(Continued from Page 1) 


have a complete, workable plan ready for the day when 
production of passenger automobiles can be authorized.” 


Joseph D. Keenan, WPB vice-chairman for labor rela- 
tions, asked committee members if their engineering per- 
sonnel, when freed of the present heavy load of design and 
engineering work in connection with munitions production 
would be continued in employment. K. T. Keller, president 
of the Chrysler Corp., speaking, apparently with the assent 
of all members, assured Keenan that this would be the 
case, that the men in their engineering departments today 
are those who have always worked on automobile engi- 
neering problems. The authorization to produce experi- 
mental models (which applies to other industries as well 
as the automobile industry) removes speculation as to 
whether or not automobile manufacturers would be re- 
quired to produce on reconversion the exact types of cars 
being made at the time production was stopped in Febru- 
ary, 1942. It does not, however, indicate that at the time 
of resumption any great difference will appear in the new 
cars since technical personnel free of war work is not 
available to permit manufacturers to undertake any 
radical or far-reaching design changes. 


x * * 


The morning’s session apart from the 
discussion with respect to the general 
position of the industry in connection 
with its heavy load of munitions pro- 
duction was concerned chiefly with 
machine tools. Mason Britton, of the Surplus War Prop- 
erty Administration, explained the government’s plan 
announced Thursday for the sale of government-owned 
machine tools to their present users and to others. L. R. 
Boulware, WPB operation vice-chairman, outlined in some 
detail the new machine tool order which is scheduled to 
go into effect on July 29. This latter order will permit the 
placing of orders now for the new machine tools the 
industry will need. He explained that although these 
orders would be unrated and would in certain instances 
come after rated orders for tools essential to the civilian 
economy, it was expected that means could be found to 
produce with the time likely to be available before resump- 
tion, the new machine tools the industry will require for a 
partial return to passenger car production. Boulware 
emphasized the fact that the meeting was making no 
effort to blueprint the whole future of automobile produc- 
tion but was simply putting at the disposal of the automo- 
bile makers such facilities and aids in the way of postwar 
preparation as are within the province of WPB and are 
available to it at this time. 

At the afternoon session, members discussed the “blue 
order” plan, announced Thursday, under which the indus- 
try might have been guided in placing orders now for 
materials it will need when passenger-car production can 
be authorized. Under this plan the automobile industry 
would place orders now for deferred materials and com- 
ponents which could be authorized for execution at some 
later appropriate date. These orders would be in accord- 
ance with starting rates at or above the minimum prac- 
ticable in the case of each producer. However, in view 
of the continued absorption of the industry on war work 
for an indefinite period ahead, it was decided it would be 
pointless to try to settle on any projected rate of produc- 
tion to be used now even for planning only. It was, there- 
fore, of no use to consider the application now of the 
“blue order” plan. 


Machine Tool 
Order Is 
Explained 


x * * 


The members of the industry returned 
home to explore further in the light of 
subsequent developments in the war, 
the starting rates that might be appli- 
cable and appropriate at a future date. 
When the meeting adjourned, Boulware said that in his 
view the greatest assurance that had come from the 
session was that the interval between ceasing war pro- 
duction and starting civilian production is going to be 
minimized in every way possible. He felt that this assur- 
ance should be ample to keep both management and labor 
on the war job, confident that every possible provision is 
being made for the resumption of peacetime activities 
with the slightest possible delay when the time comes. 


Industry members attending the meeting were, repre- 
senting Studebaker, H. S. Vance, chairman of the board, 
and Courtney Johnson, assistant to chairman of the board; 
for Chrysler, Keller, president, and B. E. Hutchinson, vice- 
president; for Packard, Geo. T. Christopher, president, and 
J. H. Marks, vice-president; for Hudson, A. H. Barit, 
president, and S. G. Baits, vice-president; for Nash, George 
W. Mason, president, and A. M. Wibel, vice-president; for 
General Motors, C. E. Wilson, president, and Albert Brad- 
ley, vice-president; for Willys, Charles E. Sorensen, presi- 
dent, and Ward M. Canaday, chairman of the board; for 
Ford, Henry Ford II, vice-president, and R. R. Rausch, 
vice-president, and for Crosley, Powell Crosley jr., presi- 
dent, and R. C. Cosgrove, vice-president. 
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U.S. Announces 
Subsidies for 
Stripper Wells 


WASHINGTON. — Secretary of 
Commerce Jesse Jones last week 
announced that, at the request of: 
the Director of Economic Stabili- 
zation and with the approval of 
the President, 
Corporation would make subsidy 
payments on the production of 
crude oil from certain stripper 
wells, on and after Aug. 1. 

The subsidy payments will be 35 
cents per barrel on the production 
in fields which average less than 
five barrels per well per day; 
cents per barrel on the production 
of fields which average five or 
more but less than seven barrels 
per well per day; and 20 cents per 
barrel on the production of fields 
averaging seven or more but less 
than nine barrels per day. 

In the Pennsylvania grade fields 
(New York, Pennsylvania, Ohio and 
West Virginia) where wells aver- 
age about one-half barrels per day, 
the subsidy will be 75 cents per 
barrel. 

Defense Supplies Corporation will 
issue regulations setting up the 
procedure for paying the subsidy 
as soon as practicable. 

It has been estimated that the 
subsidy will amount to approxi- 
mately $50,000,000 per year. 


Truck Tire Reserve 


Recalled in Colorado 
DENVER—A reserve of 100 


large truck tires, held by the state’ 


OPA for allotment to various ra- 
tioning boards for distribution, was 
recalled recently by Washington, 
according to Stanley C. Branden- 
burg, OPA rationing chief in Colo- 
rado. 

Brandenburg’s office said the re- 
call of this small reserve indicated 
an emergency need for large truck 
tires. The Colorado OPA immedi- 
ately advised all branch offices to 
use “an extreme degree of caution” 
in rationing tires to operators of 
trucks. 


Obituaries— 


Clay Goodloe 
__ ST. LOUIS. — Clay Goodloe, 64, pres- 
ident of Clay Goodloe Automobile Co., 
died recently. 


John W. Stock 


MEMPHIS, Tenn. — John W. Stock, 
head of Highland Auto Co., for 25 
rears, died June 29, in his home here. 

he widow, two sons and a sister 
survive, 


Fred T. Merrill 


_PORTLAND, Ore. — Fred T. Mer- 
rill, 86, a native of Ellsworth, Me., one 
of the pioneer automobile dealers of 
the Pacific Northwest, and for a num- 
ber of years operator of the Base Line 
road race track, died at his home here 
following a short illness. Mr. Merrill 
is said to have sold the first automo- 
bile in Oregon back in 1899. 
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